CRN's 2014 Fast Growth 100 Application Form

Fields marked with an asterisk (*) are required.  

Please note that by deleting or disabling cookies, you will not be able to access your previously entered data. 

The deadline for submission is Monday August 8 at 5pm EST.

The 2014 CRN Fast Growth 100 is CRN's annual ranking of the fastest growing 100 business and technology integrators, solution providers, resellers and IT consultants based in North America. This dynamic list is used as a reference for the entire industry as to which companies are most successful 
IS YOUR COMPANY ELIGIBLE?

The criteria for eligibility are as follows:

· Headquartered in North America

· Company must be founded before December 31, 2010
· 2011 gross sales greater than or equal to $1 million

· An independent company, NOT a subsidiary or division

· Primary business is as an IT solution provider (such as a VAR, systems integrator or consultant), NOT a vendor or distributor.

For full eligibility requirements and other frequently asked questions, 

HOW TO APPLY
Complete The Full Application

WHAT YOU WILL NEED TO COMPLETE THE APPLICATION
1. 2013 Gross Revenue (Verified)

2. 2011 Gross Revenue (Verified)

3. Proof of Revenue Statement - Income Statement, Affidavit, or SEC Filings

4. High quality photo of your Lead Executive


Questions? Please contact Christopher Kopacko (christopher.kopacko@thechannelcompany)

Final versions of your application must be submitted by 5:00PM EST on August 8th.
The person filling out this form will be CRN's primary contact should any questions arise.

Please enter your contact information below.

Your First Name*: ____________________________________________

Last Name*: ____________________________________________

Your Title*: ____________________________________________

Your Organization*: ____________________________________________

Do you work for the Solution Provider or a PR company?*

( ) Solution Provider

( ) PR Company

Email Address*: ____________________________________________

Phone Number*: ____________________________________________

Extension, if applicable: ____________________________________________

Name of company that you will be applying for*: ____________________________________________

Who is the main marketing/PR contact (for award/notification purposes)?*

( ) I am (the person filling out this form)

( ) I would like to provide additional contact information for this person

Main Marketing/PR Contact (for award/notification purposes)

Full Name*: ____________________________________________

Title*: ____________________________________________

Company*: ____________________________________________

Email Address (not for publication)*: ____________________________________________

Phone Number (not for publication)*: ____________________________________________

Extension, if applicable: ____________________________________________

Company Qualification
Is this company's headquarters located in North America?*

( ) Yes

( ) No (Companies headquartered outside North America are NOT eligible to participate in the 2014 CRN Fast Growth 100.)

Was this company founded before December 31, 2010?*

( ) Yes

( ) No (Companies founded after December 31, 2010 are NOT eligible to participate in the 2014 CRN Fast Growth 100.)

Was the company's 2011 Gross Sales Revenue at least $1 million?*

( ) Yes

( ) No (Companies with gross sales revenue of less than $1 million in 2011 net sales are NOT eligible for the 2014 CRN Fast Growth 100.)

Is this company a subsidiary or division of another company?*

( ) Yes (Subsidiaries and divisions are NOT eligible to participate in the 2014 CRN Fast Growth 100.)

( ) No

Company Type: (Manufacturers & Distributors are NOT eligible for the 2014 CRN Fast Growth 100 list.)*

( ) Solution provider: Your company delivers a broad footprint of technologies and solutions to several different verticals with no specific end customer focus. Your company's revenue comes predominantly from integrating and selling hardware, software and services. You normally take title to product.

( ) Consultant: Your company's revenue comes predominantly from design- and planning-based consulting with a mixture of IT and business consulting. You do not normally take title to product. Your value comes from your ability to integrate and support technologies as well as determining product and brands.

( ) ISV: Your company's revenue comes predominantly from the development of proprietary software solutions or applications. You have expertise in standard market platforms (Windows, UNIX, Linux, and Mac operating systems) and large business software solutions.

( ) Direct market reseller: Your primary business is to sell hardware and software products to end-customers via telemarketing. Less than 10% of your revenue is derived from services outside of the operating system attached to products (i.e., renewal and break/fix).

( ) Distributor: You resell products to channel partners/solution providers.

( ) Custom systems builder: Your company's revenue comes predominantly from designing, building and delivering your own brand of hardware infrastructure such as "white box" or custom systems.

( ) Managed services provider: Your company's revenue comes predominantly from delivering IT recurring services provided on a contractual basis to maintain your customers' computers, networks or software. They can be delivered either on-site at the customer's data center, remotely by you in your data center, or a data center to which you have negotiated access.

( ) Hosting services provider: Your company's revenue comes predominantly from shared, dedicated, or virtual private server hosting (a hybrid of the first two) of services to customers. Hosting services can be provided for managed servers, dedicated servers, virtualization, clouds, colocation, mobile applications, email hosting, application hosting or domain hosting services.

( ) Web developer: Your company's revenue comes predominantly from development of Web sites, handle all programming aspects of creating a Web site, including HTML programming, creating graphics, links, and other related tasks of building Web sites.

( ) Telecom carrier agent: Your company's revenue comes predominantly from providing carrier-based high-speed data access to end-customers.

( ) Broadband services agent: Your company's revenue comes predominantly from providing digital cable, high speed online and digital phone services to end-customers.

( ) IT or telecommunications service provider (TSP): Your company's revenue comes predominantly from providing network services (NSP), Internet services (ISP), or VoIP services.

( ) None of the above

For the rest of this application, all questions apply to the company seeking inclusion in the 2014 Fast Growth 100. 

If you work externally, please answer for your client rather than your own company.

Legal Business Name of Solution Provider*: ____________________________________________

"Doing Business As" name (if applicable): ____________________________________________

Headquarters Street Address*: ____________________________________________

Line 2: ____________________________________________

Line 3: ____________________________________________

City*: ____________________________________________

State/Province/District or Protectorate*

( ) Alabama

( ) Alaska

( ) Alberta

( ) American Samoa

( ) Arizona

( ) Arkansas

( ) British Columbia

( ) California

( ) Colorado

( ) Connecticut

( ) Delaware

( ) Florida

( ) Georgia

( ) Guam

( ) Hawaii

( ) Idaho

( ) Illinois

( ) Indiana

( ) Iowa

( ) Kansas

( ) Kentucky

( ) Louisiana

( ) Maine

( ) Manatoba

( ) Marshall Islands

( ) Maryland

( ) Massachusetts

( ) Michigan

( ) Micronesia

( ) Minnesota

( ) Mississippi

( ) Missouri

( ) Montana

( ) Nebraska

( ) Nevada

( ) New Brunswick

( ) Newfoundland and Labrador

( ) New Hampshire

( ) New Jersey

( ) New Mexico

( ) New York

( ) North Carolina

( ) North Dakota

( ) Northern Marianas

( ) Northwest Territories

( ) Nova Scotia

( ) Nunavut

( ) Ohio

( ) Oklahoma

( ) Ontario

( ) Oregon

( ) Palau

( ) Pennsylvania

( ) Prince Edward Island

( ) Puerto Rico

( ) Quebec

( ) Rhode Island

( ) Saskatchewan

( ) South Carolina

( ) South Dakota

( ) Tennessee

( ) Texas

( ) Utah

( ) Vermont

( ) Virginia

( ) Virgin Island

( ) Washington

( ) West Virginia

( ) Wisconsin

( ) Wyoming

( ) Yukon

( ) Other

Postal Code*: ____________________________________________

Country (Only companies with HQ in North America are eligible)*

( ) USA

( ) Canada

( ) Mexico

Headquarters Phone Number*: ____________________________________________

Main Website URL*: ____________________________________________

Year the company was founded*: ____________________________________________

What is your company's corporate structure?**

( ) Public

( ) Private

Stock Symbol (if a public company): ____________________________________________

About the Lead Executive

Please enter the information about the Owner, CEO, President, or whoever best stands as the strategic leader of the company.  In the event that you need to add an additional strategic leader, as in the case of a Co-CEO, you can choose to do so below.
Lead Executive Contact Info

Lead Executive Full Name*: ____________________________________________

Lead Executive Title*: ____________________________________________

Lead Executive Email Address (not for publication)*: ____________________________________________

Lead Executive Phone Number (not for publication)*: ____________________________________________

Lead Executive Extension, if applicable: ____________________________________________

Lead Executive Age*: ____________________________________________

Please give the lead executive's philosophy/vision of their business in 30 words or less.

____________________________________________ 

____________________________________________ 

If one section for strategic leader is not sufficient, such as in the case of a Co-CEO, please select "Add a second Executive" below. If one section is sufficient, please select "Continue with application" below.

( ) Add a second executive

( ) Continue with application
Co-Leader Contact Info

Co-Leader Full Name*: ____________________________________________

Co-Leader Title*: ____________________________________________

Co-Leader Email Address (not for publication)*: ____________________________________________

Co-Leader Phone Number (not for publication)*: ____________________________________________

Co-Leader Extension, if applicable: ____________________________________________

Co-Leader Age*: ____________________________________________

Provide your gross revenue for each of the following calendar years. This will be the basis for ranking the company and is therefore required without exception.


Please enter actual gross revenue amount - Enter numeric characters only, 0 thru 9. Do not enter a $ sign or commas. Round off to the nearest dollar. For example, if your gross sales is $6,790,885,345.20, you would enter "6790885345".

If your company's fiscal year differs from the calendar year, you must adjust revenue numbers to reflect calendar year results.
2013 Gross Revenue in U.S. Dollars*  _________________________
2012 Gross Revenue in U.S. Dollars*  _________________________ 
2011 Gross Revenue in U.S. Dollars*  _________________________
Placement into and ranking within the Fast Growth 100 is based on a Two-Year Growth Rate.


Substantiation of Growth Sales Figures

Confirm which method you have used to support the sales figures entered into this application.

One of the methods below MUST be selected or your application will NOT be considered complete.

1. Sign and notarize the revenue verification form. 

2. Enter URL for SEC filings or annual reports for both 2012 and 2010 below to complete your company's revenue verification documentation.

How will you be verifying your Gross Sales figures?

( ) We will be sending in a notarized revenue verification form

( ) We will provide supporting URL's below

2013 Gross Sales can be found at this URL:*  _________________________
2011 Gross Sales can be found at this URL:*  _________________________
What percent of your 2013 total annual revenue did your company derive from cloud solutions and services? 

Please enter whole numbers only, no percent signs or decimal points.*

____________________________________________ 

By 2016, what do you anticipate the percent of your company's total annual revenue will be derived from cloud solutions and services? 

Please enter whole numbers only, no percent signs or decimal points.*

____________________________________________ 

What percent of your 2013 business would you say came from selling or recommending each of the following solution delivery models to your end-customers?

Total must add to 100. Please enter whole numbers only - no decimal points or percent sign.*

% On-premise product resale (e.g., product sales, product related services, etc.)

% On-premise hosted (e.g., hosting, platform, solution, and data resides at the end-customer location)

% Off-premise hosted (e.g., hosting, platform, solution, and data resides at a third-party)

% Pure cloud (e.g., hosting, platform, solution, and data resides at the vendor and is delivered on demand via SaaS, IaaS, or PaaS either in a private or public cloud)

Does your company currently offer managed services?*

( ) Yes

( ) No

What percent of your total annual revenue was derived from Managed Services in 2013? 

Please enter whole numbers only, no percent signs or decimal points. If none, please enter 0.*

____________________________________________ 

What percent of your company's 2013 revenue was derived from each of the following types of solutions?

Total must add to 100. Please enter whole numbers only - no decimal points or percent sign.*

· Product Centric: Sale and implementation of software and hardware products

· Project Centric: Bundling of integrated packages

· Consulting Centric: IT, general business consulting services necessary to the architecture and design of solutions, separate from implementation projects)

· Managed Services Centric: Contracted managed ongoing IT services that perform proactive monitoring or management of systems and/or operational support

What percent of your company's 2013 services revenue was derived from each of the following?

Total must add to 100. Please enter whole numbers only - no decimal points or percent sign.*

_______Services Before Transaction: Design, Consulting, Assessment, etc.

_______Services During Transaction: Installation, Integration, Implementation, etc.

_______Services After Transaction: Training, Break/Fix, etc.

_______Services After Transaction: Measurement, Change Management

_______Non-services Revenue

What percent of your company's total gross revenue (%) is derived from new vs. existing customers?

If you're unsure which ones to consider new: New customers are defined as the companies with which you have conducted business with during the most recent 12-month period for the first time.*

_______New Customers

_______Existing Customers

In order to submit your Fast Growth 100 application, you must click the "Submit" button below.


If you do not click "Submit", your application will not be submitted.

AN ELECTRONIC COPY OF THIS APPLICATION MUST BE SUBMITTED THROUGH THE ONLINE FORM
